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How many of your Life Insurance How many of your Investor
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clients fit this profile? clients fit this profile?
|:| Single parent |:| Small business owners

One income family with children, limited

Group Insurance |:| Self-employed

|:| Home-based Business |:| Consultant

|:| More than one job |:| Professional partnership

Inc. that employs principal and one

|:| Commisssion Sales
employee

|:| Part-time professional on contract

Have you verified they can continue to hold their investments or pay their Life Insurance
premiums if they get sick or injured and can’t work?

Do you know that if a person saves 5% of their annual income for 10 years, 12 months out of
work would wipe out those savings?

Did you know that 48% of all mortgage foreclosures are due to a disability -illness or injury of
the home owner?

Do your clients have a financial safety net — emergency funds for 4-6 months?

Can your investor and life clients continue their lifestyle if they can’t work?

For how long?




